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To. redice the "passenger
vehicle inventory stocks, the
Federation of ‘Automobile
| Dealers - . = Associations.
(FADA) will approach finan-
ciers urging them not to
| overfund - automobile
dealers.
| .. Citing dealers not. being
able to make 2 profit with in-
veritories :going beyond 30
 days, the body will ask finan-
ciers to-check dealer invent-
ones before releasing funds.
Fy approaching
ank who provide us in-
ntory funding to not over-
fund us. Ifa dealeris carrying
< high inventory, why provide
funds as they are not able to
rotate'the stockin 60 days? It
isa hlgh cost to the dealers.
also in ta]ks w1th the

ish: Ra] Singhdnia, Prev51dent -
FADA, told businessline.

. HIGH PV INVENTORY
In October, the passenger
vehicle inventory touched an
all-time high of 63-66 days
with dealerships signaling
capacity concerns. The two-

. \‘Nhe‘elr'er. :

g 1inven

tory

EE@ FLAG. Stock of passenger vehlcles touched an aII-tlme hlgh of 63 66 days in October

PELE-U@. FADA plans to ask ﬁnancrers to check dealer ‘
“inventories before releasing funds 2

inventory - is
between 40 and 45 days. Ac-

“cording to FADA -data, the

passenger vehicle inventory
in - October -. 2022 - was
between 35 and 40 days,
while the two-wheeler in-
ventory was 40-45 days.
FADA will also- connect
with the Society of Indian
Automobile Manufacturers
(SIAM): to devise a plan to
bring down the inventory.

- RED FLAG

businessline had earher re-
ported on FADA flagging off
inventory build-up and had
asked Original' Equipment
Manufacturers (OEMS) to
monitor their increase in

manufacturing -across the -

' passengervehlcle segment.

“FADA has -issued a red
flag, urging® OEMs ‘fo. not

patches but also to introduce
more aggressive and attract-
ive schemes promptly This
dual approach is essential fo
help dealers clear their in-

ventory before  year-end,
© averting-the potentlal ﬁnan—

cial repercussions assoc1ated
with excess unsold stoc

"FADA saidin a statement.’

' “We urge the OEMS to re-

-~ calibrate their demand ‘and

produce vehicles that are in
deman » added Smghama ’

BETTER DAYS AHEAD
According to ‘analysts,- auto
dealers may find some cush-

» pek: cent, driven by steady |
‘.vgrowth in all vehicle seg-

=, healthy domestic demand,"|
only moderate :vehicler dis-

ion due to the mcrease in,:
sales volume in the remaln-r,,b ;
ing part of the year. Accord- .|’
tomoblle

volume, premiumisationand

price hikes of 2—5 per cent by

OEMs. : ‘
“Auto-dealers _overall

, sales volume will grow 5:7 |-

ments. PV sales willgrow 6-8
per cent, led:by improved | -
- semiconductor supplies.and’

‘especially in the fast-grow-
ing utility vehicles segment. |
CV sales volume will grow a
.moderate 4- 6 pet cent, sup—
ported by the government’s
infrastructure . push, in-
creased ' budgetary outlay | -
and steady replacement de-
mand. Despite a low base, :
tepid rural demand and in- |
creased competition from | -
their electri¢ versions, two-
wheeler sales will also grow
moderately-at 5-6 per cent,
supported by demand for ex-
ecutive and premium motor- |
_cyclés,” said Mohit Makhija, | -
Senior Director, CRISIL

Ratings. - o




