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buying behaviour of small
and nredium entcrplises
(SMEs). In just slx monrhs
since its traunch in Janu:ry*
February utilisation by
SM Es has increascd bi'J5 per
cent, aad active users have
surged oy 240 pcr ccnr.

According to Vedatta, thc
online platforrn digns with
the evolving needs of Digitai
India by providing serrmless
access r'o qi.raliry alurni,riunr
prooricrs. lt oift'rs faciliries
for inst'.rnr orders, price lock-
irtg and real-time siripment
tracking

KffY I?IIAT{JTTIiS
- The pl:rtlbrm has lcey feti-
tru'es such as price booking
(L&IE tredging), iedger (fin-
ancial repor-rs), and disparch
visibility (live siripurent
tracking and
documentadon).

"Since Janualy 2A24, Yed-
anta lVlctal Bazaar has gener-
aiteJ m(,r'e tliln [50 lcads, in-
ciudltg 45 fbr exports," a

company starement said.
Ranjan said there had been

a big shift from traditionai
'alunrinium sourcing, ra'lich
involves managing muitiple
ttrsks to sumcLhing rihich is
very siinple. ",{t the click of a
burton with complete rans-
parercfr, tire entire transac-
tion cal be done," he said.

One of the features of
VMlt is artificial intclligcncc-
based price disccvery integ-
rirted into the piatfbnir.

"It digs iato a loi ot data.
Dcpunding on thc prir.'i .'oir
ditioris of the market arrd
buyo'rs' purchrse histoiy, it
.icv.'lops a replicubie 1ut -

ter:n."
ttlt empowers custolners

ro make rrn inforn'red dc-
cisiun based on stock rc-
quircnrr'nts, suitabi [i t y buseo
on current m'arket trenris
*nd thc inr,cur.iil rhrougn.
oucthe chain. lt is disiuprirtg
the wtry ailminiurn was be-
ing piirchased earlier," said
theVedanta CMO.

Vedanta Aluminium plans to
have more app-based fea-
tures t.ln its online plaubrm
I4etal Bazaar so that rnost of
the transactions can be done
on mobile phones while ir is
looking to off'er price risk
marlagefirenr, its Chief Mar-
keting Ofircer (CMO) Aiok
llanjanhas said

"Currently, we have initi
ated hedging, i,l'hicir is one of
tire f'ew elecuonic piarfbrms
doing this, Going tbrward,
we can extend these services
to give a c.-rmplete 360-dr-
gree solution bundled with
fin'ancing or logistics com-
panies," he told bustnessLine
in an oriline interaction.

Vedanta lVietal llazairr
(WiB) is mullingto leverage
its house expertise. It also
works with a lot of start-ups
iinder 'Vedalta Sprrk',
whcre tlre productiviry of

Alok Ran.lan, Chief Marketing
t)f[rcer, Vedanta Aluminiurn

new-age companies is im-
proved.

'nSo lior,v to extend that
fuirctionaiiry to atrl our cus-
torrers ttuougirthis plat-
form will be something
whicil we still need to wr:rk
on," said Ranjar.

V]liil has soh-rtions de-
signed around customers'
ireecis and Vedanta, India's
largest aluminium producer,
will continue to evolve usirrg
the ou.line plarform.
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