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launch of. MfJVS }Iyper-
mart, a quick-commerce
model desig4ed to deliver
auto parts in the B2B (busi-
ness-to-business) space.

"This model will enable
the rapid delivery of auro
pans within 1-2 hours, a fust
for India's automgtive after-
market" said G Srinivasa-
Raghavan, Managing Dir-
ecror of Ki Mobiliry, which is
pan ofTVS Mobiliry.

The newservice rises a coi-
laborative trodel, where ex-
isting auto part retailers be-
come "dark store" partners,

4*ing MyTVS to manage
their inventory. This re-
moves tIte need for retailers
to carry large amounts of

time orderrraq,king.
The company is already

running 14 dafk stores in
Tamil Nadu and,Karnataka,
After a successfirl six-month
pilot, MyIVS plags tq gx-
pand to 50 dark. stpres in
Tamil Nadu, Keralg
IGmataka and Maharashtra
byMarch 2025,ryith agoal of
250 darklstores nationwide.

MyM has built an eco-
system with over 30p00 gar-
oges, 22,040 retailers,
1,00,000 fleet vehicles, and
over l00 parts,marufactur-

stoclg freeing up capital.
'The Hlpermarr model

eliminates invenrory burden
and releases sifficant
working .capital for retail-
ers,'l said Baghavan. Byusing
digital tracking and 6arcod-
ing MyfVS has heiped re-
tailers free up significant
working capiul - up to tZ.s
croremsomecase&

ers. It aims;to expand .to
2,500 service centres bynext
year. ..

The courpany launched
India-s largest digital cata-
I_ogu:.of auto.parts, featuring
8 million SKUs forboth com- .

STIP}LYCIIAINCOSTE
Dark stores will be replen-
ished weekly, reducingsup
ply chain costs, offeriig ac-
cess to a comprehensive

mtes to just 1.2 per cent,
much lower than the global
average of8-20 per cent.

G Srinivasa Raghavan,
MD, Ki Mobility
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