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In what can be termed as a
slow. revival, passenger
vehicle dealers are witness-
ing an uptick in consumer
walk-ins at their showrooms.

‘| »Dealers are optimistic: that

with tax rebates and a de-
crease in the interest rate of
auto loans, demand for pas-
senger vehicles will increase.

“We are seeing strong re-
turn of consumer walk-ins at

‘dealerships. With the an-

nouncement of the ceasefire
between India and Pakistan,
the stock market recovering,
and the RBI cutting interest
rates, we are hopeful that the
demand will return. The
dealers are positive; while
the revival is not huge at
present, & least it is not neg-
ative, While the discounts
have gone down, finishing
the deal is taking longer as
banks have become stringent
with the process,” said CS
Vigneshwar, President of the
Federation  of Automobile

“with a revival

itis not negative

_ Dealers Association (FADA),

to businessline.
- The domestic passenger

_vehicle dealership industry’s.

revenues is expected to rise
7-9 per cent this fiscal year,
in -sales
volume, according to a re-
port by CRISIL.

The rating agency said

ﬁ@@@ NEWS. Vehlcle dealers are posnzlve that wh(le the revival is not huge at present, at Ieast

that the improvement in
volume will benefit dealers,

~with ancillary income in-

creasing while promotions
and discounts decrease. The
elevated inventory levels
from last fiscal year will
moderate, and no major

capex is expected for show-

room expansion, which will

~

reduce debt levels. “Volume

growth is pegged at 4-6 per
cent this fiscal, with realisa-
tions expected torise 3-4 per
cent backed by price in-
creases by original equip-
ment manufacturers
(OEMS) and a continuing tilt
towards  sports  utility
vehicles  (SUVs). ~ Con-

sequently, the dealers are ex-
pected to see high single-di-
git revenue growth with both
the urban segment (consti-
tuting two-thirds of the an-

‘nual demand) and the rural

segment growing in tan-
WEATHER IMPACT
operating in regions with er-

ratic weather have yet to see

“Ata dealefslup, employee

. salary and bank interest are

the primary costs. As the Re-
serve Bank of India reduces
bank loan interest by 1 to 2
per cent, the profit of dealers

- will increase. Heat and rain-

fall in certain parts of the
country have resulted in
tough conditions for con-

sumer walk-ins. We are see-.

inga3to’5per centgrowthin

the passenger vehicle seg-

ment for this year,” said
Manish Raj Singhania, Chair-
man of Academy & Research,
Federation of Automobile
Dealers Association.

dem,”thereportsaid.” . °
Passenger ‘vehicle dealers.

any growth in’ consumerf
- walk-ins. -
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