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While the sale of new com-

mercial vehicles has been ?o.
bust' in the post-Covid
period, the used- or Pre-
owned CVmarket isalso see=

ing strongtractioh.
. The demand in the used

commercial vehicle industry
is rebusti on the back of
transition from BS4 to 856,
which resulted in a price dif-
ferential of25 to 30 per cent.
For the past two years, there
has been an increase in the
price of used commercial
vehicles, and this trend is ex-

nearterm.

new vehicle sales and usbd
vehicle transactions.'Ihe
fundingvalue for these is es-
timated at {l.S-lakh crore.

"The demand for used CVs
remains strong, driven by

time 'buyerS," says
Karthikeyan Srinivasan,
Chief Executive Officer, In-
doStar Capital Finance Ltd.

LOWERCOSTS
He explained that buying a

used truck is an attractive
proposition because one can
transport the same volume
ofgoods at a lower per-tonne
cost and experience reduced
downtime. The maintenance
costs of these vehicles have

also decreased, thanks to
better engineered comPon-
ents in BS4vehicles.

At presenq, the pre-owned
commercial vehicle market
is served largely by leading
NBFCs such as Shriram Fin-
ance, Sundaram' Finance,
Cholamandalam Investment
& Finance, and Mahindra &
Mahindra Financial Services.

EXCzuNGEPLATTORM
Meanwhile, leading conrmer-
cial vehicle-makers have also
strengthened their focus on
,the used CV segment. Ashok
'Leyland has an e-market-
pldce initiative for used
trucks * Re.AL - to facilit-
ate the exchange of oid
vehicles for new ones.

Daimler India Commer-
cial Vehicles recently
entered ints the used truck
market. under the initiative
BharatBenz Certified, which
will undertake the refurbish-
ment and sale of pre-owned
BharatBenz trucks.
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