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7-5o/o for the passenger vehicle
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AT THAST TWO rnalls in Kerala ,

trend of subdued grcwth seen ,

sbgment, as in the APril-August
period, the segment fell bY 1.1a/o

comparecl with the same Period
lastyear. fuly and Atrgust despatch
numbers have also been lowet'thanwere decked up to play host to a'

mini auto expo inlateAugustlook- I

ing to'castrr in' on ttre pre-festive
ch-eer atiead of the ,state's biggest
festival Onam laterthis month.

Desperate autornakers had r'

lined up theitbest and latest offer. ;

ings,hopingto give the festive sea-

son a positive statt and reverge the I

via several local events

ffiNew showrooms being
rated, especl'ally in states
festivals trava kicked'

lnauq[,
wh*re
offor are around the

cavsinthe showrooms,caland SUV
rnahers,are aggressively pushing
for consurner engagements
through sevetal events held at
the local level' These events are

the same months lastYear'
, Typically,accordingtothe Fed-

eration of Automobile Dealers
Association {FADA), ttrre festive sea-

son, which begins with Navratri
and ends with Diwali, generates
10-150/o of the totalvolumefarthe

addi-year. Other festivals generate
tional volunres, Pushing the
all figure to around 200/o.

that foam around creating curios-
ity, geuerating sales leads Besides
mal.ls, we have started events iir

crvef:

This:is averypositive sign;Iluring
the festive seasotr, \rye are going to
see a revival in salesl'

: in :" .8\

Partho Baneriee, senior execu -

tive officer (marketing arrd salcs),
Martlti Suzuki, said,"We are seeing
good traction in the market and
the first example was the Onam
and Chingam in Kerala,where rve
have the upside to the booking to
the tune of 7ol0. Onarn isthe time
when maximurn sales.happen',

rated, especiallyinitateswhere the
festivali are celebrated with fer-
vour.Tata Motors recently oPened
tw- o electric vehicl.e-exclusive retail
stotes in Kochi".Getman cal brand

residential apartment$. people get
enticed by offers like lucky draws
for'+ilrnlng gulcl cr:ims,laptops, etc,
There ate heavy discounts that we
offertoo. Besides,we also motivate
sales staff by
incentive$," a
Suzukisaid.
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Mr;rnbai,
i li.:?rfllil{e rn a66ncssively pushing
for consurne'r engagements

the $UV
with il{otors

the Curw, the lnarket
saw the lannch.of the ivlahindra
Thar Roxx. JSW MG Motqr will
launch a newrnodelWindsor next

'week,While Hyundai launched a,
faceliftedAlcazar.i Honda Cars India has rolleil out
iis vehicle discount schetne,'Great
Honda Fest'. The scheme, which
will run till Novbrnber,will have
ttre biggest discount offers from
the |apanese auto bra nd.

With the growth in new car

tiedto the pre-festive cheer, aheacl
of Onam and the Ganesh
Chi.rtachi festivitie s. vrhich begin
on Septerriber 7"

demand staying muted fot:
five months in a row, manufactur-
er$'are puLling up their socks to
make the most of'the upcoming
festive pcriod.

The festive seasonis sitnificant
for the pr:edicted FY2 5 growth ofShowrooms are being inaugtt. "We expectthe festive seasonto

r$it . ,,t


